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by Jim Diamond

THE Government Bail-Out! This is the concern of
every home owner across the country. How is the
pecking order arranged? Seems that the party hurting
the worst, the average homeowner, is pushed to the
end of the line to scratch for whatever might be left
over which may very well be SCRATCH..While we

may, to some degree, have a small say in what
happens, we can’t wait on the if-come that the
buzzards will leave a scrap. The housing market
slump continues to show a downward trend.

There is an end in sight. Sell your house and make a
profit in today’s market. Read further and learn from
someone who has been in the trenches selling
houses.




Who or what caused, yet most profited from the current demise of the real estate market?

Countrywide wrote thousands of questionable subprime mortgages. Yet, the CEO walked away
with $361.7 million in salary in 2005-2007. Fannie Mae fueled the housing bubble by
guaranteeing risky loans, the government stepped in and took control. Their CEO took home
$11.6 million in 2005-2007. Freddie Mac also backed too many risky loans. Again the
government stepped in and took over, yet the CEO made $12.9 Million from 2005-2007.

This is the overall picture of what happened to the housing industry. Basically, greed set in by
those individuals most trusted by the American home owner.

Taken from personal past experience, back to 1963 (most of you may not be old enough to
remember), the market was maybe even worse than today.

Las Vegas was overbuilt with new homes. The builders were going crazy trying to figure out
how to sell these new houses. Terms were being used like: the market is flat, the economy is in
the toilet and the housing market bubble had burst. Nothing was moving in house sales. Not
uncommon to most all other parts of the country..

The builders tried hard to sell their inventory, without success, however. This looked like the
perfect opportunity for me, an inventive real estate investor. | went to the largest builder in
the city at that time and asked him what his largest housing development was? There was a
sub-division with about 85 tract homes sitting vacant that he owned. | said, “If | can sell all your
houses in one day, would you give me a free house?” You know how you get one of those looks
like you don't have all your marbles? What could he loose? He agreed and we drew up the
paperwork to cement the deal.

| picked a Saturday for the great give away spectacular. | ran ads in the newspaper offering a
Free Bar-B-Q with hot dogs, hamburgers, soda pop and all the trimmings. The headline of the
ad read $5000.00 to $10,000 off the price of every house for the lucky ones only. How lucky
are you? | had pre-arranged with the owner set prices for each house. |instructed the tract
salesman not to sell any homes until 1 p.m. It was a great turn out; hundreds of people
enjoying themselves with a FREE meal.

At exactly 1 p.m., a helicopter flew above carrying thousands of Ping Pong Balls with Zeros, $5K
and one ball with $10K (complying with advertising laws) imprinted on them. The balls were
released over the crowd. My plan was excellent, except | forgot about the big whooshing blade
of the copter. Ping Pong Balls went hither, dither and everywhere. Fortunately, the house
buyers weren’t bothered as they chased them down to find the lucky ping-pong ball. The sub-
division was sold out that Saturday with back up offers on every single home.




